BMO Nesbitt Burns

Our Approach: The Relationship Makes All the Difference

We’ve made a commitment to our clients > @ @ ‘ ‘

When you work with our Investment Advisors we aim to:
Be fully Contact you  Provide quality Price with Create a

transparent regularly over quantity integrity financial plan

We know that your goals for the future go beyond investments. The broader picture is often very complex, and many aspects of managing your wealth require special attention.
By looking at the bigger picture the major components of your financial well-being will not be overlooked. We aim to give you financial peace of mind.

Our approach with clients is consultative in nature and begins with listening to and understanding your needs. Before we can make any recommendations or suggestions, we need to
learn about your vision, your objectives and your level of commitment, so we can help you achieve the financial component of your goals.
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It all starts with a conversation. You
more assets.}®

and your Investment Advisor will discuss
your personal and financial situation,
including your life stage, your priorities
and your goals.

DISCOVER

Together, we will discuss what you need

REVIEW

to take care of today and what your

We will continue to monitor and review aspirations are for tomorrow. We will add

the entire plan, and evaluate progress to b= A strong savings discipline $ vision and structure to your goals
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Advisor increases
Advised households confidence in
are more likely to have achieving a
a financial plan and are comfortable
better prepared for the retirement?
financial implications
of life’s events*

EVALUATE

We will present concepts to
assist you in understanding
how - together - we can
bridge the gap between
where you are now and
where you would like to be.

FACT

CHEMISTRY IS KEY.
You need to be
comfortable with
your advisor in order
to build a lasting

relationship. j

IMPLEMENT

Together we will create a strategy that best
meets your needs which will help you to
achieve the goals you aim to reach.
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FACT

The Global Banking and
Finance Review announced
BMO Nesbitt Burns as the
Best Full Service Investment
Advisory in Canada.®

DECIDE PARTNER FACT

We have access to

We will develop short and long-term strategies We will use the extensive a full spectrum of
to help put you on track to achieving your resources and support available RESOURCES &
goals. Then, we will ask you to commit to the across BMO Financial Group to
strategies you feel will best meet their needs. help you with all of your life’s goals. EXP ERTS
« Wealth Planning « Estate & Insurance to address your needs.
FACT « Business Succession e Banking & Borrowing & & & & /
Even if you're already working with a N\
finance specialist, the right Advisor can n
connect everything together so you can — O are concerned that, should
save time, money and feel more secure <E 51 /O they pass away, the financial
about your complete financial picture. — g well-being of their family
\_ / ") of Canadians would be put in jeopardy.?
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Sources: 1 Source: https://www.ific.ca/wp-content/uploads/2013/08/New-Evidence-on-the-Value-of-Financial-Advice-November-2012.pdf/1653/ 2 Source: http://newsroom.bmo.com/press-releases/bmo-wealth-institute-report-half-of-canadians-wor-tsx-
bmo-201508051020175001 3 Source: http://newsroom.bmo.com/press-releases/global-banking-and-finance-review-names-bmo-nesbit-tsx-bmo-201404160939942001 4 Source https://wwuw.ific.ca/wp-content/uploads/2010/07/IFIC-Value-of-Advice-Report-2010-
July-2010.pdf/4001/ 5 Versus non-advised households.

BMO Wealth Management is the brand name for a business group consisting of Bank of Montreal and certain of its affiliates, including BMO Neshitt Burns Inc., in providing wealth management products and services. ®’Nesbitt Burns” is a registered trade-mark of BMO
Nesbitt Burns Inc. BMO Nesbitt Burns Inc. is a wholly-owned subsidiary of Bank of Montreal. ®BMO Nesbitt Burns Inc. (“BMO NBI”) provides this commentary to clients for information purposes only. The information contained herein is based on sources that we believe to
be reliable, but is not guaranteed by us, may be incomplete or may change without notice. The comments included in this document are general in nature, and professional advice regarding an individual’s particular position should be obtained. If you are already a client
of BMO Nesbitt Burns, please contact your Investment Advisor for more information. All rights are reserved. No part of this report may be reproduced in any form, or referred to in any other publication without the express written permission of BMO Nesbitt Burns.

BMO Nesbhitt Burns Inc is Member-Canadian Investor Protection Fund. Member of the Investment Industry Regulatory Organization of Canada.



